
5 TIPS TO 
SELL YOUR 
HOUSE FAST 
FOR THE 
MOST MONEY

Selling a home is not often 
an overnight process. In fact, 
oftentimes, homeowners put 
plenty of time and effort into 
preparing and transforming 
their homes before they 
receive offers and bids on 
their homes and properties. 
If you are currently in the 
market and shopping for a 
new home and you are trying 
to sell your house fast for 
the most money as possible, 
there are a few tips to keep 
in mind to help expedite the 
listing and selling processes 
themselves.
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DECLUTTER AND UTILIZE 
A STORAGE UNIT

There are many different methods to approach listing and selling a house on the market, 
especially if you are unfamiliar with the process or if you are selling a home or piece 
of property for the first time. While you may be tempted to create a homey, cozy, and 
welcoming environment that is packed with personal touches and belongings, it may 
be best to keep personal items and furnishings away from your home, especially during 
showings and walkthroughs.

Decluttering and organizing your home is highly recommended when you are thinking 
of listing it for sale on the open market. Avoid keeping clutter in your home, as this may 
cause others to believe your home and its spaces are much smaller than they originally 
envisioned. Eliminating clutter from your home helps to open up spaces while presenting 
the spaces themselves as larger and more spacious.

The thought of getting organized and decluttering your home may at first, feel daunting 
and overwhelming, especially if you are unsure of where to begin and what items you 
should keep, display, donate, give away, or throw out. If you have made the decision to 
plan your sale ahead of time, be sure to take at least one hour out of your day to begin 
the process of decluttering individual rooms throughout your house.

Taking just one hour each day to declutter the various rooms throughout your home is a 
way to remain organized and focused without becoming overwhelmed or unfocused due 
to the number of belongings and furnishings you currently own. Taking your time through 
each room to declutter and organize your decor, personal items, and furniture is a way for 
you to also take inventory of your current belongings for future packing plans once you 
have finalized the sale of your home.

If you do not know where to begin when it comes to decluttering your own belongings 
and getting organized, create multiple piles in each of your rooms. Create a pile for items 
you intend to keep and display, keep and pack away, donate, give away, as well as throw 
away. Using separate piles to organize your items can significantly improve your overall 
efficiency and productivity while still allowing you to remain focused on the tasks at 
hand. If you are looking for cash home buyers, a clean and clear house is best to increase 
your chances of receiving an offer or finalizing a home sale.

It is also highly advisable to consider renting a storage unit of your own while you are 
in the process of listing your home for sale. If your home is currently cluttered or if you 
have an eclectic and highly personal sense of style, storing your belongings in a storage 
unit is a way for you to avoid distracting prospective buyers once your home’s listing is 
live on the market. Using a storage unit is extremely affordable and provides you with 
an opportunity to present your home as modern, chic, and extremely neutral to help 
with catching the eyes of those who have a genuine interest in purchasing your home or 
placing an offer of their own on the property.

F L H o m e B u ye r s .co m



CHOOSE THE RIGHT REAL 
ESTATE AGENT TO REPRESENT 
YOUR HOME

Choosing and hiring the right real estate agent to represent your home is one of the most 
important decisions you will make as a homeowner or the investor of a property. Working 
with the right real estate agent can help you to find groups and individuals who claim that 
we buy houses as well as traditional FL home buyers who have a genuine interest in your 
home and the type of property you are selling.

Opting to represent your own home 
without the help of a professional real 
estate agent may cause you to miss out 
on potential opportunities to spread 
the word of your home’s listing and to 
receive your asking price or a price that 
is even greater than what you originally 
asked for with your listing. Real estate 
agents are well-versed in creating 
listings for residential homes as well 
as promoting listings both locally and 
online. Whether you intend to promote 
your home locally to nearby residents 
or if you prefer to maximize your reach 
with online outreach and listings, you 
can do so by having the right real estate 
agent by your side.
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The right real estate agent can help to guide you through the entire process of crafting 
and sharing your home’s listing with prospective buyers, locals, and even property 
investors from around the country and around the world. With the help of the right real 
estate agent, you can maintain your own peace of mind knowing that your home and the 
listing you are using is in the right hands.

When you begin working with your chosen real estate agent, inquire about their preferred 
method of listing homes, promoting homes, and garnering interest from prospective 
buyers on the local open real estate market. Be sure to choose a real estate agent who 
has a vision for your home and space that aligns with your own. Working with a real estate 
agent who has similar views as you and is onboard with any promotional or marketing 
plans you have in mind is a way to feel comfortable and confident in your hiring decision.

Once you have a real estate agent you can truly, rely on, and believe in, you can begin 
developing a working marketing strategy to help with the creation of your home’s real 
estate listing as well as any promotional events or plans you have in mind.



REMOVE YOUR HOME’S 
LISTING AND RELIST

Marketing matters and is one of the most crucial aspects of promoting a home’s sale listing, 
walkthroughs, tours, and open houses. Without a proper marketing strategy, spreading the 
word that your home is currently available for sale on the market will become increasingly 
difficult, if not impossible without the proper resources and real estate connections.

If your home is currently listed on the market but you have not received any offers or if 
you are not garnering as much interest as you would like, remove the listing and plan to 
relist your home with a new and improved marketing strategy in place. If you are currently 
working with a professional real estate agent who represents your home, speak to them 
directly to inquire about your current listing as well as how to go about removing the listing 
for another reboot and relaunch of your home’s real estate listing itself.

In order to generate buzz around your home’s listing and to 
pique the interest of locals in your community and those who 
are thinking of moving to your neighborhood and community, 
relisting your current home listing is highly advisable. Relisting 
the promotion for your home can help to boost its ranking 
within search engines, social media groups, online forums, and 
various online real estate communities.

In some cases, you may also have the ability to purchase a 
premium listing to boost your listing’s viability, ultimately 
helping you to maximize your online reach and your potential 
for receiving phone calls, walkthroughs, and tour requests from 
prospective buyers.
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In some cases, sharing a home listing online 
may fall short of expectations if you do so 
during a busy time of the day or during a time 
when fewer individuals are browsing real estate 
listings or seeking out homes to invest in and 
buy. Timing is extremely important to keep in 
mind, even if you intend to list your house for 
sale during the off-season or when most realtors 
consider the time of year as their downtime.

Whether you are interested in appealing to cash home buyers or if you simply want to sell 
your house fast to FL home buyers, taking the time to market your home’s listing properly 
and promote it within the right timeframe can make all of the difference when it comes to 
receiving offers at your current asking price.



FIX AND UPGRADE 
YOUR HOME

Fixing and upgrading your home goes a long way when attempting to list it publicly for sale, 
even if the updates, fixes, repairs, and upgrades do not seem significant or impactful to you. 
Living in a home for an extended period of time may cause you to feel as if space is less than 
impressive or no longer valuable.

However, to new perspective homeowners, 
a few simple fixes, upgrades, tweaks, and 
replacements can make all of the difference 
to them, prompting them to learn more about 
your listing and to inquire about the property 
or make an offer themselves. When you want 
to appeal to FL home buyers, keep various 
curb appeal as well as interior fixes and 
projects in mind to help boost your chances 
of having your home viewed or bid on.

Even if you are working with someone who 
proclaims that we buy houses or one that 
can help you to find cash home buyers, it is 
important to fix and upgrade your property 
prior to listing it for sale or attempting to 
show it to prospective buyers and future 
tenants.

Some minor fixes, updates, and upgrades 
you may want to consider before placing 
your home on the open real estate 
market includes fixtures upgrades and 
replacements, lighting upgrades, and even 
fresh paint jobs throughout all rooms in 
your home. Adding a fresh coat of paint 
to all of the spaces in your home is a 
great way to liven and freshen up spaces 
without going overboard with any budget 
you have available.
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IMPROVE YOUR HOME’S CURB APPEAL

If you are looking for a way to sell your home with boosted curb appeal in less time, search 
for a company that promotes the fact that we buy houses in all conditions. Companies or 
individuals that proclaim that we buy houses may be more willing to offer cash for homes 
and properties that appear valuable and interesting or useful to them personally and 
professionally.

Making a first and lasting impression can make all of the difference when you are 
attempting to sell a home, especially if you are doing so in a highly competitive real 
estate market. As prospective buyers and local passersby pass your home, you only have 
an opportunity to make a positive and memorable first impression. Individuals who are 
impressed with the exterior and curb appeal of a home are more likely to inquire about its 
asking price and to learn more about its interior, features, and the overall space available 
within the home itself.

A home that is unappealing from the outside and does not have curb appeal is much less 
likely to garner attention and interest from those who are currently in the buying market. 
If you choose not to manage the exterior appearance and appeal of your home, you 
may risk losing out on bids and the potential opportunity to sell your home altogether. 
If an individual finds your home to be unappealing and unattractive from the outside 
and from the curb itself, they are much more likely to move onto a home or space that is 
more appealing and already completed while they are in the process of investing in and 
purchasing a new home.

Improving and enhancing your home’s curb appeal does not have to break the bank, 
even if you are on a strict budget. Power washing the exterior of your home is highly 
recommended, especially if you have not ever cleaned the outside of your home in the past 
or if your siding has become dirty or distorted due to weather and time.

Clean, update, and paint your window shutters as well as an exterior trim that you currently 
have surrounding your home to help add a splash of color while also helping your home 
to appear new and updated. You can also take the time to implement new plants, flowers, 
garden areas, and other landscaping solutions to boost your home’s curb appeal. Plants, 
trees, flowers, and other forms of landscaping go a long way then it comes to leaving 
positive lasting first impressions, especially when your intent is to showcase your home and 
appeal to those who may have an interest in purchasing it or making an offer.

Although there is no true formulaic method of listing and selling a house quickly, there are 
many tips and tricks that can help your home to stand out from the rest while also piquing 
the interest of local FL home buyers. With a bit of research, plenty of preparation, and 
finishing touches and upgrades around your home, you can significantly change the way 
passersby and prospective buyers view your home as well as the first impression it gives 
off to those in your community.
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